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WE have received a copy of the first issue of The Insurance 
Field, Young E. Allison, editor, location, Louisville. But for 
its bright red cover, we should have mistaken it for The In- 
surance Herald, also of Louisville, the typography, size of 
page, number of columns to the page, etc., being substantially 
a close copy of that journal. Apparently, Mr. Allison has 
crowded Mr. Geldert out of his old printing office and appro- 
priated the type and material on which The Herald was for- 
merly printed. We had expected complete originality in Mr. 
Allison’s new paper, but he seems to be so unalterably at- 
tached to his first love that he is determined to keep its form 
and general appearance before his eyes. Barring this imita- 
tive defect, The Field is newsy and readable, promising to be 
«a welcome visitor from week to week. 





THE committee to which was referred the duty of arranging 
for the funeral of the anti-rebate compact, held a meeting in 
this city last week and agreed that the cadaver was as useless 
in its present condition as it had been in its palmiest days. 
They recommended its commitment to the grave, but in- 
dulged a hope of its resurrection in another form that should 
be more beautiful and effective. To aid the work of resurrec- 
tion, additional members of the committee were suggested, 
and a final report to be made by it about Christmas time. 
The high pressure for new business will then be nearly ex- 
hausted, rebate will have got in its substantial work for the 
year, and everybody will be prepared with suggestions for 
eradicating the evil in the future. What a glorious thing it 
will be if the coming Christmas shall see in force an agree- 
ment that will command the confidence, respect and observ- 
ance of all the life companies and their agents and solicitors! 
After that the millennium will be but aside show of the cheap- 
est variety. 





THE welcome announcement is made that Superintendent 
Van Cleave of Illinois has commenced proceedings against a 
number of Chicago underwriters to recover penalties for al- 
leged violations of the insurance laws. Some of the accused 
have represented what are known as old charter companies, 
which charters are claimed to be obselete, and others are wild- 
catters of the most pronounced stripe. THE SPECTATOR has 
frequently called attention to some of these persons, who 
claimed to represent foreign companies with high-sounding 
names that had no existence, in fact, or were organized with 
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little or no capital, solely to deceive and swindle American 
propertyowners. The recent conviction of Frank W. An- 
thony, the champion wild-catter of the East, demonstrated the 
fact that dealers in fraudulent insurance can be reached by the 
law and punished. Chicago has been a hot-bed of bogus in- 
surance operators, and it is to be hoped that the proceedings 
now being taken again& them will result in their extermina- 
tion. 





THE case of a lady teacher in one of the public schools, 
who was suddenly taken down with the measles, made known 
the fact that there is not a hospital in this city—not even that 
for contagious diseases—that will receive a patient suffering 
with the measles. When the teacher referred to was taken 
down, she desired to be sent to a hospital as a pay patient, 
but her physician informed her that none would receive her, 
nor would any private sanitarium. The only institution of the 
kind that would open its doors to her was the hospital on 
Blackwell’s Island, to which she would have to be duly com- 
mitted. Finally, a private boarding house was found where 
she could be isolated, and at great expense to her she was 
removed there and treated till she recovered. It is a sad com- 
mentary on the humanity of this great city, with its numerous 
hospitals supported at public expense, that a public servant 
can find no place to lie his (or her) head when seized with 
that very common but very insidious disease, the measles. 
Cholera, smallpox, yellow fever, and even leprous patients 
are received in some one of our hospitals, but for the measles, 
there is only the pauper hospital on Blackwell’s Island. Here 
is an opportunity for some humanitarian to work a reform in 
the administration of city affairs. 





THERE seems to be good reason to hope that the Ramapo 
water scheme, as proposed some weeks ago, has been de- 
feated by the opposition to it shown by all classes of citizens. 
An application has been made to the courts for a repeal of the 
charter of the Ramapo Company on the ground of non-use 
for over two years. The Board of Fire Underwriters has 
been much misrepresented on the subject, it being claimed 
that they favored the scheme. Some years ago some promi- 
nent underwriters signed a memorial in favor of an increased 
water supply, and the opinion was then expressed that the 
mountainous region west of the Hudson promised to be the 
most available source from which such supply could be ob- 
tained. The attempt has been made to construe this as an 
endorsement of a private company that proposed to furnish 
water from this region for $5,000,000 a year for forty years, 
without giving any guarantees as to pressure, etc. John H. 
Washburn, chairman of the water supply committee of the 
New York Board, has addressed a letter to the Merchants’ 
Association clearly setting forth the position of the fire under- 
writers on the subject. They are in favor of a dual system of 
water supply, and are still of the opinion that it should be 
obtained west of the Hudson River; if the city cannot con- 
struct the necessary works without exceeding the debt limit, 
then any reasonable proposition from reasonable persons for 
furnishing the needed supply should be considered. The 
imperative necessity for an auxiliary supply—not merely an 
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increase of the present volume—is clearly set forth by Mr. 
Washburn, who voices the sentiments of all fire underwriters 
who are familiar with present conditions. 





Frre underwriters are to be congratulated that the rate 
war entered upon at Topeka has been terminated without 
spreading to other localities. It wasot serious in its results 
except, perhaps, locally, but it was waged for a few days with 
a vigor indicative of what may be expected whenever the non- 
Union companies are driven to extremities. As we under- 
stand the matter, the agent at Topeka of the Continental, who 
also represented several Union companies, was required to 
give up one or the other agency, and he surrendered the Con- 
tinental. Another agent was appointed, but The Union agents 
persuaded him to resign immediately. Then the Continental 
declared war, sent a special to take charge, and he imme- 
diately announced that he would cut rates about seventy-five 
per cent. The contest was waged in the daily papers for 
some days, agents of Union companies trying to hold their 
business against the cut-rate inducements of the Continental. 
Finally, the National Association of Local Agents offered to 
act as an intermediary to settle the trouble, if possible, and 
Frank F. Holmes, secretary, undertook the task. Mr. Evans, 
vice-president of the Continental, met him in conference in 
Chicago, and later, President Woodworth in New York. Mr. 
Holmes went to Topeka to treat with agents, and a settle- 
ment was entered into whereby the rate war was declared off. 
According to that settlement, the Continental is declared to 
have been justified in cutting rates after it had been turned 
out of the agent’s office; also, that the Topeka agents should 
in the future give the company an amount of business largely 
in excess of what it had previously been receiving. The Con- 
tinental states that its policy is not to go into a non-board 
or non-Union agency, but will trust its old agents, letting 
them represent whatever companies they wish to. The 
Continental reiterates its desire to avoid rate wars, 
and its willingness to meet the better class of com- 
panies on the commission question, holding, however, that 
excessive commissions tend to increase the number of agents, 
leads to rebates, rate cutting and decreased compensation to 
agents. The settlement also affirms the right of the Con- 
tinental to wage a war of rates whenever such provocation 
as was given at Topeka is repeated. Thus the Continental is 
sustained in the position it assumed, and wins a complete vic- 
tory over The Union companies. That something of this 
nature would result from the action of the Western Union 
when it resolved that Union and non-Union companies 
should not be represented in the same agency, was predicted 
from the first, for the non-Union companies are too numerous 
and too strong financially to be driven from the field without 
a struggle. The first onslaught having been won by a non- 
Union company, it does not seem probable that another con- 
test of a similar nature will be precipitated. 











—Insurance Commissioner Dunbar of Oregon has made the following decision 
in regard to reinsurance in that State; first, that companies may reinsure any- 
where with unadmitted companies; second, that reinsurance written by admitted 
companies must be signed by resident agents; third, that admitted companies 
cannot deduct reinsurance premiums paid and must pay tax on reinsurance pre- 
miums received. 
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SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


A meeting of the New York Fire Insurance Exchange will be held 
to-day at 12 o'clock. 


In one of the daily papers there has appeared recently an article 
which, among other points touched upon, refers to the prospective 
statements of fire insurance companies for the year ending December 
31. Particular reference is made to the probable conditions at pres- 
ent of small companies, and what kind of a showing they will make. 
As to this latter point, it might be remarked that there are very many 
small companies which do not worry so much about the condition of 
affairs, the outlook or about their forthcoming annual statements, as 
do many of their larger competitors. The giants, in fact, have had 
their full share of fire losses, and not a few are somewhat anxious as 
to their respective surplus strength. 


According to a recent ruling of the Exchange a one story build- 
ing, occupied exclusively as stores and dwelling, can be written 
(building and contents) by branch managers. The brokerage allowed 
is twenty-five per cent. 


In the buildings of the American Dock Stores there are at present 
from 18,000 to 20,000 bales of cotton. 


Orders for December renewals are coming in in force. The past 
week has been an active one for local counters, and was in pleasant 
relief to the “frost” which has prevailed for more than six weeks. 


Rumors of possible and probable reinsurance are rife, and from 
inside sources the evidences of early “deals’”’ are somewhat more than 
usually apparent. For the year 1899 it is not altogether improbable 
that the deductions for commission on these captures will be on a re- 
duced basis—from ten per cent to twenty per cent. 


Among the subjects to brought up to-day for discussion at the 
Exchange meeting is the following. 


Amend Section 22, relating to reinsurance by inserting the follow- 
ing: (a) No member or company represented by a member shall 
effect either here or abroad, any reinsurance upon risks located in the 
territory of the Exchange, unless before effecting such reinsurance 
a written or printed notice shall be given, through the manager, by 
the company or member proposing to take such action to all mem- 
bers of this Exchange. In case any member shall, within thirty-six 
hours of the date of mailing such notice, notify the manager of his 
willingness to write the risk, then such risk shall not be reinsured 
for such portion thereof which members signify their willingness to 
write as direct insurance. In case the member proposing to rein- 
sure shall not receive such notice through the manager within thirty- 
six hours after notice to him has been filed as to any portion of the 
risk to be so reinsured, it shall be permitted to reinsure such portion 
of the risk. 

The above restrictions shall not apply to such risks as, under the 
provisions of the statutes of New York State, can be placed by li- 
censed brokers in companies not duly admitted to transact business 
in the State, nor shall they apply to buildings or contents of railroad 
terminal property located in the territory of the Exchange. 

The manager shall not divulge the names of companies expressing 
their willingness to write any risk submitted by the manager as above 
provided. 

No member shall place business, direct or otherwise, with any 
company not a member of the New York Fire Insurance Exchange, 
nor shall any member accept business, directly or otherwise, from any 
company not a member of the New York Fire Insurance Exchange. 





In the minds of countermen—the practical and experienced work- 
ers in the local market—no more unpracticable measure has ever 
been brought up before an association, and that, too, in the light of 
serious consideration. Our reference is particularly to the clause 
embodied in the first paragraph relating to reinsurances being “held 
up” for thirty-six hours. 


Imagine a line of $60,000 on coffee placed in one company, a binder 
signed and a certificate issued—all in the space of fifteen minutes 
(while the broker waits)—and, according to the company’s line 
limits, $10,000 reinsurance is required. How would the officers of 
that particular company feel during the “reinsurance period” of 
thirty-six hours? Perhaps it would be better to have all business 


transacted at the Exchange. 


Hess-Mott Company of New York city has filed articles of incor- 
poration with the Secretary of State to carry on a general brokerage 
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business. The capital stock is $10,000, and the directors are, John H. 
Mott, Brooklyn; Ludwig Hess and Max Mayer, New York city. 


Large amounts have been covered this week on merchandise in 
cellar No. 12, Hudson River Railroad Stores, for the account of Will- 
iam Ryle & Co., by Frank & DuBois. 


Three-year policies on contents of mercantile risks at three full 
annual premiums, are commencing to appear. 


The opening of the Horse Show has caused a heavy demand for 
fire insurance on blooded stock at the Madison Square Garden. 


The regular monthly meeting of the New York Board of Fire 
Underwriters was held yesterday. 


In response to an inquiry of the Merchant’s Association of New 
York Manager Beddall of the Royal states his position in regard to 
the water supply in New York city. He writes in part: “As an 
underwriter and a citizen I desire an ample supply of water available 
at all times and in all seasons, let the cost be what it may. I am, 
however, opposed to taking water from any private corporation un- 
less and until it can be conclusively shown that there is no other way 
by which the water needed can be secured, experience showing that 
where such private ownership in water exists the municipality using 
it is liable to be placed at the mercy of the vendors, who, conscious 
of their power, will, as the opportunity occurs, impose conditions 
with which necessity generally compels a compliance.” 


The committee appointed to investigate the action of the Under- 
writers Salvage Company in regard to the cotton salvage from the 
Independent Stores, Brooklyn, exonerates the Salvage Company 
from the charges made against it. It recommends that the unsold 
cotton, of which there are about 10,000 bales in good condition yet 
to be disposed of, be sold by the Salvage Company in consultation 
with the Department as required by law. 

Johnson & Higgins have discontinued writing for the Patriotic of 
Dublin, and the Eastern Counties of Hull. Recent fires exposed 
unauthorized insurance in these companies, and the Attorney-General 
made a decision whereupon Superintendent Payn requested Johnson 
& Higgins to cancel the policies in question. 

Fire on property of T. Simon at 212 and 216 Wooster street re- 
vealed insurance in the Indiana and Indianapolis, non-admitted com- 
panies. Superintendent Payn states that no affidavit had been filed 
with the department as required by law. 

F. C. Moore, president of the Continental, has brought up the mat- 
ter of a proposed amendment to the constitution of the New York 
Fire Insurance Exchange, by which no company could take more 
than their net lines until all other members had secured their net 
lines if they so desired. F. O. Affeld, manager of the Hamburg- 
Bremen, has been giving special attention to the coinsurance clause, 
and was asked to have his views on the alteration of the present rule 
as to losses under five per cent ready for promulgation at to-day’s 
meeting. Committee on forms was requested to devise a form ex- 
cluding consequential damage in the case of cold storage risks. The 
rate committee and manager were given authority to promulgate 
rates, and previous action by them in this matter was ratified. 


BOSTON AND VICINITY. 


All things considered, fire insurance underwriters are doing a good 
business. It would not be surprising if the insurance on buildings this 
year showed better results than last. At the present time a good 
deal of business is being written on merchandise for export, but some 
underwriters complain that, in the case of goods in warehouses and 
in storage, they are not doing anything like what they should do 
when the activity of general merchandise and manufacturing busi- 
ness is considered. This being the case, the reason therefore is, of 
course, that such stocks as cotton, wool, hides and raw material of all 
kinds are so rapidly taken up by manufacturers that very little, if any, 
insurance is required. The same would apply to manufactured arti- 
cles which move into consumption as fast as they can be produced. 
Still, the present situation is regarded by many underwriters as 
merely a temporary matter, for, while goods are now moving so 
rapidly as to call for little insurance, the manufacturers are putting 
forth such great efforts to meet the demand that, as great as the lat- 
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ter is, it must soon be overtaken and passed when the storehouses 
will begin to accumulate stocks that will demand insurance protec- 
tion. The present condition of the fire insurance business in Boston 
is certainly far from unsatisfactory, and the outlook is very encourag- 
ing. 

Referring to the action of the Boston Board of Fire Underwriters 
relative to the practice of inserting a certain clause in fire policies 
whereby the assured received protection at less than the regular rate— 
which was fully reported in this column last week—Secretary Os- 
borne Howes of the Board has issued a crisp letter which promises 
prompt punishment, by the committee, to future violators of the rules 
of the board. 


Much to the regret of the insurance fraternity in general, Repre- 
sentative Robert Luce of Somerville failed of re-election. They are 
now waiting to see what sort of timber will be selected for the insur- 
ance committee this year. It is hoped that no bakers or tonsorial 
artists will be assigned places on the committee. 


Much regret is expressed at the death of R. B. Johnson of the in- 
surance firm of R. B. Johnson & Co., Holyoke, Mass. Mr. John- 
son was well known in Boston. 


Practically a total loss of $141,000, on a tannery in Woburn, stands 
credited to the week just ended. It was well distributed among a 
large number of companies. 


Secretary Crosby of the New Hampshire Fire has gone on an ex- 
tended Western trip. 


The Boston Board of Fire Underwriters highly eulogized the late 
George W. Reed of Reed & Bro., and appointed E. D. Blake, B. B. 
Whittemore, A. M. Bullard, James Bruerton, E. B. Cowles and G. A. 
Eastman to attend the funeral. Other prominent underwriters pres- 
ent at the services Wednesday were President Damon of the Spring- 
field Fire and Marine, and E. E. Partridge of the North American. 


The “fire fighters of ’72” gathered around the banquet board at the 
Crawford House, Wednesday evening, to observe the twenty-seventh 
anniversary of the great Boston fire. There were about seventy 
present. 

C. A. Hjelm of Gothenburg, Sweden, secretary of the Svea Insur- 
ance Company, was in Boston, Saturday. 

F. M. Whiting, recently with the John C. Paige & Co. agency, has 
been appointed an inspector of the New England Bureau of United 
Inspection, succeeding the late Edward F. Everett. 


Life and Casualty Notes. 

Charles W. Bond of Waltham, receiver of the New England Mutual 
Accident Association, is a son of Judge Bond, who appointed him. 

There must be quite a difference in the standards of the medical 
examinations of two life insurance companies, when a man who was 
rejected by one well known company was accepted by another which 
insured him for $10,000. They are both good, strong companies, but 
the first one is known to be more rigidly conservative with regard 
to its medical examinations than any other company in the country. 
They both do business in Boston. 

The New England Womens Life Underwriters Association held a 
business meeting at the Parker House, Saturday afternoon, the 11th 
inst. 


THE SOUTHERN FIELD. 

“A Few Words About Georgia” is the caption of the leading edi- 
torial in-the last issue of The Insurance Press, in which the talented 
and usually accurate editor of that paper manages to crowd about 
as much misinformation as could be well gotten into two such nar- 
row columns. His text is a clipping from The Atlanta Constitution, 
in which Georgia is felicitated on its fair treatment of insurance 
companies. If the facts are not quite so roseate as our enthusiastic 
local organ put it, they are still far from being gloomy, as would 
appear from the remarks of “T. I. P.,” to use his own words, “Let’s 
see about that,” and take his charges ad seriatim. 

(1) All underwriters who have any knowledge of Southern condi- 
tions understand that the “Whitfield Law” passed by the Georgia 
legislature in 1891 is not in any sense an anti-compact law in fact, 
though it contains such a provision, and no better possible evidence 
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of this truth could be adduced than the fact that during the eight 
years which have elapsed since its passage the South-Eastern Tariff 
Association has not only continued to do business in Georgia, but 
has maintained its headquarters in its capital city. Under the terms 
of this law any citizen of this State whose rates have been increased, 
or to whom insurance has been refused at reasonable rates, is given 
the right to file his complaint with the Insurance Commissioner, who 
is bound to afford him all possible relief. In the eight years of its 
existence this law has only brought forth three complaints, all of 
which were adjusted without appeal to the courts. 

(2) Not in 1895 nor in any other year since Oglethorpe landed at 
Savannah has the legislature of this State passed any valued policy 
law, and all efforts in that direction have either been squelched in 
committee or vetoed. 

(3) The Dodson law, passed in 1895, is not an anti-coinsurance 
statute at all, as was decided in the case of Pekor vs. A*tna. It was 
held that while it prevents the application of limitations, such as the 
three-quarter value clause, there is nothing in it to prohibit the co- 
insurance feature as a part of the contract. 

(4) The constitutional requirement that fire and marine insur- 
ance companies shall make a deposit may have been a hardship in 
the beginning, but it acted as a bulwark against bob-tail and wildcat 
competition until the Venable law was passed, and even now, under- 
writers here do not hesitate to express their regret that bills are be- 
ing passed to reduce this deposit to $5000, and repeal the Venable 
law. They claim that this brokerage law was already ‘‘ausgespielt,” 
and that the reduced deposit may help Georgia companies to enter 
other States, but will not improve business conditions here. 

(5) It is true that Georgia imposes a tax of one per cent on gross 
premiums of all insurance companies along with certain fees and 
licenses, but if the editor will kindly look over the antique encyclo- 
pedia from which he probably got his Georgia law, he will find that 
in this respect she is simply in line with her sister States, and if taxa- 
tion were changed to a reciprocal basis the tax on all premiums of 
New York companies would be doubled. 

(6) It is also true that Georgia requires semi-annual statements 
from insurance companies, but it is said that this law was passed at 
the instance of the newspapers, an action—though hardly commend- 
able—which can scarcely fail to meet with the sympathy of “T. I. P.” 


Of the bills which are pending before the present legislature, two 
are somewhat formidable, and need to be carefully looked after, but 
they are not law yet by a whole lot. The Swift anti-trust bill is, of 
course, dangerous, but underwriters have the consolation that it 
attacks many other powerful interests than those of insurance, and 
its author is not particularly influential. By the same token, the tax 
bill is not likely to pass in its present form, as jealousies, ambitions 
and conflicting interests are sure to have their shots at it before it 
takes its place on the statute books; though it will hardly do to trust 
to its faulty punctuation, which verbally gives immunity to all except 
five companies, for the intent was doubtless of an omnibus nature. 
If, however, one or both of these bills should pass, the insurance con- 
tingent will have only themselves to blame, for surely no interests 
involving such a large amount of money were ever handled with less 
skill than has been practiced by the insurance companies of late years. 
The total gross premiums collected in Georgia by fire, life and mis- 
cellaneous companies for the year ending April 30, 1809, amounted 
to $5,524,038—a figure which should certainly command the best tal- 
ent available in the care of its legislative affairs. The gross earnings 
of all the railroads in this State are not many times this sum, and at 
least ten bills are aimed at them for every one effecting insurance, yet 
for quite a period of years no inimical railroad legislation has been 
accomplished. This result has not been obtained, however, by read- 
ing ‘““Poor’s Manual of Railroad Statistics” to the committees nor 
by eloquently proclaiming that the railroads are the great conserva- 
tors of commerce, and are operating at a loss, simply for the accom- 
modation of the people. Legislators may not be especially bright 


or well posted on insurance matters, but they are not sufficiently ver- 
dant to be caught by this kind of chaff, and the sooner the companies 
get down to practical methods the more money they will save. 
Again, insurance men themselves are not entirely free from blame in 
this regard. An Atlanta manager states that the author of the pro- 
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posed anti-compact law has received many letters of congratulation 
from local agents, and it is said that the framers of the tax bill fixed 
the rate at the suggestion of an underwriter, whose own tax happened 
to figure at a higher per centage, and who seemingly did not stop to 
consider its bearing on the general business. 


A bill which has been introduced at the instance of the Bankers 
Guarantee Fund Life Association seeks to set up a new order of 
things for assessment societies. It is proposed that each association 
shall be required by the Insurance Commissioner to make a deposit 
in this or its home State of at least $5000, such deposit to be in- 
creased $100 for each million doilars of insurance assumed until it 
reaches $100,000. The promoter ingenuously explains that his asso- 
ciation, having accumulated assets sufficient to meet these require- 
ments, is anxious to raise the limit and keep out embryonic and im- 
pecunious competitors. The old-line people,. however, see in it only 
another ingenious scheme to give these associations a semblance of 
financial responsibility by boasting of a State deposit which is really, 
they say, an insignificant bagatelle. 


Young E. Allison’s new venture, The Insurance Field, made its 
first appearance last week, and while it is vibrant with the wit, clever- 
ness and snap of its editor, it is evidently not a candidate for favor 
among the underwriters composing the South-Eastern Tariff Associa- 
tion, as its first editorial is a sweeping arraignment of the leading men 
and methods of that organization. It is a glowing apotheosis of the 
special agent at the expense of everybody else in the business. Gen- 
eral agents, managers and company officials are all asked to step 
aside and turn all of the great interests of their business over to the 
men whom they have employed to supervise certain features of it. 


There is nowhere a disposition to underestimate or disparage the 
ability and services of the special agents, but in dreaming of the 
halcyon days of this association’s history when it is said to have been 
managed by special agents, Mr. Allison seems to forget that there 
were few Southern departments then, and that the special agents of 
these days are the same men, who, on account of their skill, experi- 
ence and integrity have been promoted to manager’s chairs and ex- 
ecutive positions, and even then the roll call of every annual meeting 
—and especially the makeup of the important committees—showed a 
large per centage of company officials. He seems to have forgotten 
that this association is an organization of companies, not individuals, 
and one could scarcely deny these companies the right of selecting 
their own representatives at the annual meetings. When they are 
disposed to entrust their interests to special agents and authorize 
them to speak with authority on the floor, their voices are never 
lifted in vain, and they are always recognized in the appointment of 
committees—in fact, they have constituted the majority of all the 
executive committees since the birth of the association at New Hol- 
land Springs in 1882. Though no longer actually in the saddle, the 
views of general agents and managers are largely colored, if not 
formed entirely from frequent conferences and correspondence with 
their special agents, so much so that specials are asked to attend the 
annual meetings along with their managers, and are in constant con- 
sultation. If they have ability or influence they can make it felt in 
this way. Those special agents, who, through long years of experi- 
ence and service, have become leaders in this business, figure prom- 
inently on the floor and in the councils of the association, but it is 
natural that the younger men should defer to their veteran associates. 


Until this journalistic criticism the Tariff Association people here 
were feeling unusually good, and felicitating themselves on the happy 
settlement of recent annoying complications, and even yet they are 
disposed to pursue the even tenor of their way, notwithstanding the 
editorial sign board which points to their undoing. 


As already pointed out in this column, the managers and special 
agents who championed the resolution at the Washington meeting, 
whereby the stock-mutual companies in North Carolina were invited 
into the association agencies, had hardly gotten home before they 
realized their mistake and clamored for its correction. The executive 
committee took the matter up, and decided that in view of the recent 
favorable legislation in North Carolina, whereby the taxes were 
reduced to a reasonable figure and incendiarism discouraged, they 
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would not be outdone in generosity by the stock-mutuals, and conse- 
quently passed the following resolution: 

Resolved, “That in addition to the reduction heretofore made of 
thirty-three and one-third per cent from the basis rates on farm 
dwellings and barns, a reduction of twenty-five per cent to thirty- 
three and one-third per cent from the basis rates on dwellings and 
contents in cities and towns, and a similar reduction on churches, 
schools and public buildings and contents throughout said State be, 
and is hereby authorized, as per revised basis rates for such risks in 
North Carolina attached hereto. This reduction not to affect exist- 
ing policies.” 

This will not only enable the association companies to get their 
share of preferred business, but will, it is believed, have a wholesome 
effect as an object lesson in other States, where inimical legislation is 
pending or contemplated. It is a tangible evidence of what good 
laws will accomplish as compared with the opposite results in Vir- 
ginia, South Carolina, Arkansas and Texas, where there has been no 
increase of competition, but on the other hand» many withdrawals 
and no diminution of rates, even where the inherent hazard has been 
decreased. This is a feather in the cap of Commissionr Young of 
North Carolina, to whose efforts many of the best features of the 
insurance code are directly due, and Mr. Willard will also come in for 
a share of the congratulations. 

Reports from Mississippi bring a sorry tale of rate cutting in the 
cities of Vicksburg, Meridian and Natchez, and while the business 
is being placed in the non-association companies, it is being put there 
by association agents, who are said to have gotten up a dummy com- 
petition among themselves for the sake of reducing rates. To meet 
this situation a number of companies have decided to withdraw from 
such agencies and compete for their business at any rate satisfactory 
to themselves, as authorized by the circular of the committee of five, 
under date of November 1. A special agent of the association has 
been sent to these cities, and if the situation is found to be as reported 
there is likely to be a Hot Time in Old Mississippi. 

The organization of a local insurance company in Charlotte, N. C., 
of which Adjuster John B. Kenney is president, is believed here to 
be a shrewd move on the part of the cotton mill men to place their 
business with the Eastern mutuals. These companies were practically 
barred out by the recent Domestication law, and it is believed that the 
new local company will write these properties and reinsure them in 
the mill mutuals. 

All unmindful of the rate war which devastated Gainesville, Ga., 
last spring, some agencies in that little city are again giving evi- 
dence of pernicious activity, in view of which the executive commit- 
tee has authorized all agents of association companies to meet any 
cut rates in competition. This is a rather unusual proceeding, but it 
is thought it may do some good, and certainly cannot make condi- 
tions there any worse than they are. 

John R. West, at one time general agent for the Equitable in Vir- 
ginia, and of late years occupying prominent positions with several 
life companies in this State, died at his home in Savannah, Tuesday, 
the 7th inst., of uremic blood poison. Mr. West was a vetran 
life underwriter, and a gentleman of many noble qualities, which 
brought him a host of friends throughout the South. 

James T. Prince, the popular manager of the Manhattan Life for 
the Southeastern States, has just been appointed general agent of 
the Frankfort Accident Liability and Plate Glass, for the State of 
Georgia, and will begin at once to put in a thorough agency plant. 

As Southern general agent for the Travelers, Jim Prince made a re- 
markable record as an accident man, and he is expected to get his 
full share of all the lines written by the Frankfort. 

R. O. Bridewell, the new general agent of the Fidelity Mutual, suc- 
ceeding Chas. G. Beck, has appointed Linton Tedford, a prominent 
young newspaper reporter, his Atlanta agent. 


NOTES FRO? PHILADELPHIA 
Two very destructive fires have visited Philadelphia within a short 
period which will cost the insurance companies about $100,000, the 
North Broad street fire contributing about one-half of this amount, 
and the Canal street fire the balance. The companies and agents 
are both anxious to know just where and when these fires are going 
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to stop, as we believe we have had our share and more for the current 
year. 

Wm. H. Kilpatrick, special agent of the North British and Mer- 
cantile, has resigned to become special agent for the Manchester and 
American of New York for the Middle department. Mr. Kilpatrick is 
a very popular Philadelphia man, and we are pleased to learn of his 
success. 


Morley Underhill, of the firm of J. E. Hyneman & Co., is at his 
desk again, after several weeks’ illness. 


Oliver H. Hill, vice-president of the Lumbermans Insurance Com- 
pany, has returned from an extensive trip in the interest of his com- 
pany throughout the West. 


At the annual meeting of the Philadelphia Fire Underwriters As- 
sociation, held in this city on November 8, 1899, the rules and regu- 
lations for the enforcement of article 7 of the constitution were sus- 
pended pending the report of a committee appointed to sit with a 
committee to be appointed by the Underwriters Association of the 
Middle Department to investigate the situation as presented in regard 
to outside risks, and make such recommendations as in their judg- 
ment will bring about the best and most harmonious results to all 
parties concerned. The committee is to be composed of five repre- 
sentatives of local companies, five local agents and five members of 
the Middle Department Underwriters Association, and to be known 
as the ‘Committee of Fifteen.” The rules and regulations are there- 
fore suspended until further notice. 


At the above meeting the following were elected members of the 
executive committee: Charles R. Peck, Charles S. Hollingshead, W. 
G. Crowell, George C. Crowell, Charles Platt, Jr.; Charles A. Hexa- 
mer, George E. Wagner, L. C. Maderia, Jr., and John Tenney. Mr. 
Tenney having before the ballot declined re-election, resigned from 
the executive committee and Charles Williams was elected by the 
committee to fill the vacancy caused by Mr. Tenney’s resignation. 
Mr. Tenney has served the association with great credit for the past 
five years, and his wise counsel will be greatly missed. The officers 
are Charles R. Peck, chairman; Charles S. Hollingshead, vice-chair- 
man; S. D. Hawley, treasurer; Herbert Wilmerding, secretary, and 
John H. Packard, Jr., assistant secretary. This meeting was well at- 
tended and all matters of importance were freely discussed. 


A. W. Wister & Son announce their appointment as independent 
agents for this city and vicinity of the old Phoenix of Hartford. This 
firm also represents the Western of Canada, American of New Jersey, 
and Reliance of Philadelphia. 


Edward N. Johnson becomes general agent for the Security Trust 
and Life Insurance Company. Mr. Johnson was lately with the Mu- 
tual Life. 

Charles McCice, general agent of the Royal Union Mutual Life, 
has removed to the fine second floor front offices of the Imperial 
Building, 411-413 Walnut street, where he will be pleased to see his 
friends. 

McLean & Ireland become general managers for Pennsylvania 
with headquarters in the Girard Building for the Ministerial Life 
Insurance Company of Los Angeles, Cal. 


D. G. Rombach, manager of the Central Accident of Pittsburgh, 
has resigned to enter the banking business. 


William H. Kilpatrick, late special agent for the North British 
and Mercantile, has resigned to become special agent for the Man- 
chester of England and the American of New York for the Middle 
Department. Mr. Kilpatrick is a popular, wide-awake young man 
with a host of friends throughout the field, and his companies should 
do well in his hands. 


—Suit to collect penalties of $2000 each from parties operating unlicensed and 
old charter companies in Illinois has been entered by the Insurance Department 
of that State. The parties sued are Stewart A. Maltman, agent for the London 
Fire office; President Smith D. Hinman, Secretary Henry S. Lee and General 
Agent Charles J. Russell of the Mercantile Insurance Company, President L. H. 
Reid and Secretary Charles J. Russell of the Columbian Insurance Company, 
General Manager L. A. Bryan and Secretary J. L. Hastings of the Northwestern 
Fire Insurance Company, 
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[From OUR QWN CORRESPONDENT. ] 

There is no change as yet in the fire insurance situation. The com- 
mittee that went to New York to confer with the Eastern Union came 
back about as wise as it went, and is waiting for that body to do some- 
thing. Nobody looks for anything very decisive, though a continuation of 
the agitation is proper, and some day the problem will solve itself, no 
doubt. Meanwhile the agency of the American of Philadelphia is doing 
business outside the board, and rates remain at the bottom. 

President Woodworth of the National Association of Local Fire Insurance 
Agents does not conceal his uneasiness over what he must regard as the 
blunder made by the Western Union in its Niagara Falls meeting. The 
offering of higher rates of commission was made in good faith, of course, 
but it has accomplished just what he said from the first it would. It 
has made the matter worse, instead of better. First Vice-President Mark- 
ham of the association stopped here on his way from a trip East, and 
considerable routine business was transacted. The war over the Con- 
tinental agency in Topeka was taken up, and all effort will be made to 
straighten out matters there before the mischief spreads. One thing 
appears to be proven, at least, and that is the superior wisdom of the 
association over the Western Union. The association laid it down as an 
axiom that high commissions were extremely dangerous and should be 
avoided always. 

Here is a story with a moral, from the interior of the State. It is an- 
nounced that in consequence of the burning of the farm-house and barns 
of a well-to-do citizen of the town of Maryland, Otsego county, the 
mutual insurance company of that and the adjoining towns of Worcester 
and Decatur of that county will ‘‘go to pieces.’’ The same society suffered 
from another fire some months ago, whereupon a great part of the insured 
took the wink from each other and surrendered their policies. Now comes 
the end. Sic transit. 

A new agency, to be known as the Buffalo Fire Office, has been formed 
here, with a capital of $30,000. The managers are Cook & Churchill, C. F. 
Cook, the president, being of the Fayette Cook agency, and D. F. 
Churchill, the vice-president, being formerly connected with Clarke, Will- 
iams & Groves. 

Warren Craig, formerly general agent of the New England Life and 
later general agent of the United States Life, has located in Rochester as 
the general agent of the Union Mutual Life. Mr. Craig is an excellent 
man in life insurance business; no one stands higher here. He was for a 
considerable time secretary of the Western New York Association of Life 
Underwriters, and is now vice-president. 

Richard W. Webb, lately connected with the United States Life and the 
Penn Mutual, has returned to the Massachusetts Mutual, with which he 
was connected several years ago. He is thoroughly acquainted with the 
business and has always had the confidence of the insurance public. 

Lake insurance continues favorable to the companies. There have been 
losses, but the amount of loss, either in hulls or cargoes, is so much 
smaller than it usually is that unless the remainder of the season is very 
disastrous there will be substantial net earnings to the account of the 
marine companies. The same is still true of the canal insurance business. 

Buffalo, November 6. JOHN CHAMBERLIN. 





NEW ORLEANS. 


[From OuR OWN CORRESPONDENT. ] 


This community was shocked and excited yesterday morning with the 
news of the death by kis own hand of James B. Fassy, a prominent local 
agent here, who has for some years represented the Liverpool and London 
and Globe, Philadelphia Underwriters and Virginia Fire and Marine, and 
who, by his uniform courtesy and strict attention to business, enjoyed 
the respect and esteem of every member of the community, and particu- 
larly those in the business who were thrown in direct contact with him. 

No cause can be assigned for his act other than temporary loss of his 
mind, and the sympathies of all here go out to the widow and only 
daughter of the deceased, in their terrible affliction, with universal regrets 
at the loss of one of the most thought of members of the fraternity here. 

At the election held cn Tuesday last for officers to handle our city and 
parish affairs for the coming four years, Paul Capdevielle, president of the 
Merchants Insurance Company of this city, and for many years a leader 
in business and social affairs, was the choice of the people for Mayor of 
New Orleans, and is new receiving the congratulations of his friends. 

Among the visitors to this city during the week is J. J. Craig, a promi- 
nent local agent from New Iberia, Ga. He reports all losses occasioned by 
the recent large conflagration as settled and paid. The buildings de- 
stroyed will all be replaced with substantial brick structures of the better 
class, and the fire department materially improved in the near future. 

New Orleans, November 11. : “OCCASIONAL.” 





CASUALTY INSURANCE. 


—The New Amsterdam Casualty has been admitted to Texas. 
—The Legal Protection Insurance Company has been incorporated in 
Chicago. The company has a capital of $10,000. 





—The National Indemnity Insurance Company of Baltimore has been 
licensed in Illinois, where it will do a health business. 

—The Fidelity and Casualty’s collation of press reports and dispatches 
show that defalcations during the month of September aggregated $202,225. 

—Information has been received by Commissioner Stevens of Michigan 
to the effect that the Jewelers Security Alliance is undergrounding in his 
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State. This concern is a mutual organization which indemnifies jewelers 
against loss by burglary. 

—The directors of the Commonwealth Title Insurance and Trust Com- 
pany declared a semi-annual dividend of six per cent, which was payable 
on the 10th inst., free of all taxes. 

—A plate glass compact, which will control the entire State of Illinois 
outside of Cook county, has been formed. The rate to be maintained will 
be two and one-half less twenty per cent. 

—The New Amsterdam Casualty has appointed Dan Van Wart general 
agent for Milwaukee and adjacent territory. His past record shows him 
to be a casualty underwriter of the first class. 

—George E. Cutler of the Frankfort-American is in Chicago, looking 
after the company’s affairs there, pending the selection of a successor to 
Herman Kobbe, the Chicago representative of the company, who died re- 
cently in California. 

—William E. Midgley of New York, at one time president of the Ameri- 
can Casualty, has filed a petition in bankruptcy, with liabilities of $1,716,- 
039, of which $1,427,709 are unsecured, $274,763 secured, and $13,567 accom- 
modation paper. The largest creditors are the receiver of the American 
Casualty ($980,111) and the Boston and Maine Railroad ($337,000). 

—The London Guarantee and Accident Company is closing a good year, 
the business showing a marked gain. Captain Masters is happily named, 
for he has certainly mastered the business in which he is engaged. The 
business of the London’s United States branch, while not the largest, is 
doubtless of as high a grade as that of any company engaged in the 
liability business in this country, and quality and rate tell sooner or later. 

—The North American Accident Insurance Company of Chicago has 
elected Ernest E. Crepin, a retired lumber merchant and founder of one 
of Chicago’s largest national banks, president. Edward C. Waller, capi- 
talist and secretary of the Central Safe Deposit Company, owners of the 
Rookery building, is the new vice-president. Alfred E. Forrest, the 
founder of the North American Accident Association, as well as of the 
new stock company, continues as secretary and treasurer. 

—Bills of indictment against Richard F. Loper, the former manager of 
the ‘‘Guarantors,” are now being prepared in the offices of the Philadel- 
phia District Attorney. Mr. Loper was supposed to be concerned in the 
failure of the Peoples Bank, and was arrested shortly after that occur- 
rence, and was liberated under $25,000 bail. It is alleged that he suc- 
ceeded in procuring $791,450.35 from John S. Hopkins, the cashier of the 
bank, on securities of varying value. Hopkins committed suicide when 
the crash came. 

—The North American Accident Insurance Company has had a success- 
ful start, and bids fair to grow to goodly proportions. It is engaged in the 
business of personal accident and health insurance, is now operating in 
eight States, and intends adding twelve more in the new year. It has a 
capital of $100,000 paid vp, and business in force of about $30,000,000. Its 
new policy, called the ‘‘incontestable,’’ covers everything that human 
flesh is heir to in the line of an accident. First-class representatives are 
desired for State and special work. 

—Sidney N. Moon kas been appointed manager for the new liability 
branch of the Ocean Accident and Guarantee Corporation. Mr. Moon is 
an associate of the Institute of Actuaries, and has been connected of late 
with the Fidelity and Casualty. Prior to that he was in the Boston 
office of the Employers Liability, and has, therefore, a very wide ex- 
perience in the business. The general opinion is that no better selection 
could have been made. Arthur Lillie has been chosen as superintendent 
of the metropolitan department, and will also prove a valuable man. He 
has for some time past been a member of the firm of Dwight & Lillie, 
metropolitan agents for the Employers Liability. 








NEWS OF THE WEEK. 


South Carolina Agents Meet. 


Atv the meeting of South Carolina agents at Charleston last week Presi- 
dent John B. Reeves, in his address, spoke of the marked growth of the 
movement of organizing fire insurance associations and the influence they 
are exerting. The need of co-operation was each day more apparent and 
more necessary. The value and existence of such associations will depend 
on the wisdom and moderation with which the agent exercises his power. 
In the first place the agent must remember that he is the servant of his 
company, and is bound by such rules and restrictions as the company as 
an employer may place over him. President Reeves spoke in very severe 
condemnation of the policy of companies placing multiple agencies in the 
State of South Carolina, and directed attention especially to Charleston, 
where the evil practice had shown a marked surprising growth in the 
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past year. The address contained a recommendation for the appointment 
of a legislative committee for the special purpose of procuring the 
passage of a resident agency law. The attitude of the National Associa- 
tion of Local Fire Insurance Agents in reference to overhead writing was 
sustained, and beyond this agents were urged to respect the territory of 
their neighbors. The address ended by a recognition of the courteous 
treatment accorded the association by the South-Eastern Tariff Associa- 
tion, and a recommendation that delegates be elected to attend the next 
meeting, in accordance with the invitation extended to the association. 





Eastern Counties Insurance Company. 

THE writing of underground insurance in New York recently brought to 
light by fires on Erie Railroad property and other lines in the State has 
directed the attention of underwriters to two foreign companies which 
were extensively involved by these conflagrations, the Eastern Counties 
of England and the Patriotic of Ireland. The statement of the Eastern 
Counties for the eight months ending December 31, 1898, shows the fol- 
lowing figures: Premiums, $551,560, against $504,030 for twelve months 
ending April 30, 1898, a gain of $47,530 in the eight months over the 
preceding statement; losses, $372,825, against $258,000 in the previous 
report. 





Death of George W. English. 

GEORGE W. ENGLISH, for many years the manager for the Berkshire 
Life in New York and New Jersey, died on Saturday last at Woodcliff, N. 
J., after an illness lasting nearly two years. He was a native of Blair 
county, Pennsylvania, and commenced his business career as manager 
of a newspaper. Later he entered the life insurance business at Pitts- 
burg, and subsequently came to New York as manager for the Berkshire 
Life. He was a very successful man in his chosen field and made many 
warm friends. He took an active interest in the Life Underwriters Asso- 
ciation of New York, being one of its charter members, and held various 
offices in it. He leaves a widow, one son and two daughters. The funeral 
services were held on Monday afternoon, and were attended by a large 
number of his friends and business associates. 





Testimonial for George W. Perkins. 

SECOND Vice-President George W. Perkins of the New York Life is ex- 
pected to return from Europe next month, and preparations are being 
made to present him with a handsome punch bowl. The idea of the 
presentation dates back to the time last May when the company reached 
the thousand million mark. A committee of agency men of the United 
States and Canada was formed to prepare a suitable testimonial to indi- 
cate the esteem in which the second vice-president is held. The design for 
this testimonial is an artistic adaptation of the sphere which adorns the 
top of the tower of the New York Life’s home office building, and has 
been beautifully wrought out in silver by Tiffany & Co. The sphere, 
girdled by a star-decked band and surmounted by the eagle defending her 
“nest, forms the covered bowl, which rests upon the shoulders of four 
figures of Atlas, kneeling upon a solid base. A silver tray, ladle and 
goblets, in the designs of which features of the bowl are adapted, accom- 
pany the gift. In order that the presentation may be made in proper 
shape a committee of twenty agency branch directors will be brought to 
New York, these twenty to be determined by the amount of business 
written and examined between November 13 and December 16. The occa- 
sion promises to be a most interesting one. 





Western Union Conditions. 
THE following have been elected to membership in The Union: G. H. 
Lermit, manager of the Northern Assurance of London; Edward H. Betts, 
secretary of the Lafayette of New York; E. G. Pieper, assistant secretary 
of the National-Standard and Assurance Company of America; Mason A. 
Stone, president of the Greenwich, has been elected an honorary member. 
Kings County Fire of Brooklyn has applied for membership. The gov- 
erning committee has ruled that companies must be considered appli- 
cants for membership only until elections are announced. 

Some companies have allowed graded commissions to be charged in 
agencies where there are companies whose applications had not been 
passed on. Several of The Union companies have established a clearing 
house system by which agencies charging graded commissions without 
separation are reported to Union companies. A new agency composed of 
five strong non-Union companies has been formed in New Albany, Ind., 
by Gossage & Deitrick, as a result of The Union plan of separation. The 
New York Underwriters Agency, in a circular to its agents, states that 
while it prefers to have its agents remain on fifteen per cent commission 
basis, graded commissions will be paid to agents who desire to secure 
them by retaining only Union companies. 

Barbee & Castleman, in a letter to the agents of the Royal in Kentucky 
and Tennessee, state that no action will be taken by that company until 
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after the meeting of the Kentucky and Tennessee Association, but such 
action as is adopted at that time will date from November 1. General 
Agent Peters of Atlanta has offered graded commissions to agents of the 
Greenwich in Kentucky and Tennessee, while Western General Agent 
Hubble of the same cimpany advises agents in his territory that the 
company is not prepared to offer commission in excess of fifteen per cent. 
General Manager Digby Johnson of the Lancashire, in speaking of graded 
commissions, expressed himself as opposed to the plan, but says the rules 
must be lived up to and rigidly enforced, and it must not be looked upon 
in the light of a mere experiment. October accounts are very gratifying 
to Union managers, on account of the small number of mixed agencies 
charging graded commissions. 





The Anti-Rebate Compact. 

ON Wednesday of last week the committee of five charged with the fate 
of the anti-rebate compact held a lengthy session and reported on Thurs- 
day to a meeting composed of representatives of sixteen companies. The 
committee’s report was warmly received, and strong expressions were 
made in favor of a new and stronger compact. Chairman John R. Hege- 
man was authorized to enlarge the committee to seven and call another 
meeting on December 20 to take final action. A new compact will in all 
probability be formed, which it is hoped will be more binding and easier 
of enforcement than the old one. 





History of the Topeka Rate War. 
THE following report of C. R. Tuttle, assistant general manager of the 
Continental, gives a full and interesting history of the recent troubles at 


Topeka: 
CHICAGO, Ill., November 11, 1899. 
G. E. Kline, General Manager Continental Insurance Company, Chi- 
cago, Ill.: 

Dear Sir—We have been represented at Topeka by W. M. Forbes for 
some ten years past, and of late years Mr. Forbes has represented us under 
a contract of ten per cent flat and fifteen per cent contingent commis- 
sions. This form of contract has been quite satisfactory to Mr. Forbes, 
as per the following letter: 

“Topeka, Kan., September 21, 1899. 
“Continental Insurance Company, Chicago, IIl.: > 

“Gentlemen—I believe the ist of September closed our contract year 
with the Continental, and I wish you would send us statement showing 
the condition of our account, and I think there will be a balance in our 
favor under the contract of the past year. I have fully considered the 
matter of continuing this contract, and have concluded, in view of the 
graded commission agreement entered into by Union companies, that I 
would rather do business on the graded commission plan. We will en- 
deavor to give you just as good business as heretofore, and hope this 
arrangement will suit the Continental just as well as the other. Yours 
very truly, W. M. Forbes.” 

At the time of Mr. Forbes’ appointment, when we transferred our 
records to his agency, we had in force on the books of the company over 
$5000 in live premiums, and at the time of his resignation we had less than 
$3000. This transfer was made by W. M. Gregory, then our State agent 
for Kansas, who continued as such until January, 1894, when T. E. Grif- 
fith was appointed as his successor. Of late years, Mr. Gregory has been 
special agent for the Pennsylvania Fire of Philadelphia, and a leading 
factor in the Forbes’ agency. 

I questioned Mr. Griffith very closely, and can state positively that 
there has never been a clash in his agency relations, and as late as Sep- 
tember 14 there had been no intimation from Mr. Forbes that there was 
the least dissatisfaction, as I find that the agency was visited by Mr. 
Griffith at that time. We have always put ourselves out to accommodate 
Mr. Forbes, carrying kis farm business for him when he was unable to 
secure policies in other companies in his agency, until lately, when the 
Hartford has helped him out on this class. 

Following the action of The Union at Niagara Falls, the special agents 
connected with the companies in the Forbes agency visited Chicago and 
received instructions from their managers. The relations of Mr. Gregory 
and Mr. Hardy, special agent for the Insurance Company of North 
America (who pays office rent to Mr. Forbes), are very close, and it 
seems that immediately following their return Mr. Forbes sent us a letter 
resigning the agency of the Continental, which read as follows: 

“Topeka, Kan., October 3, 1899. 
“Continental Insurance Company, Chicago, II1.: 

“Gentlemen—Herewith please find monthly report for September busi- 
ness, together with Chicago exchange No. 97,203, for $127.72, to balance 
my account for the months of August and September. On account of the 
action of The Union companies with regard to the graded commission, I 
find that I am obliged to resign as local agent for the Continental, in 
order to avail myself of the increased commission on preferred business. 
You will appreciate the fact that I could not afford to forego the receipt of 
twenty per cent and twenty-five per cent with my other six companies. 
I am glad to say that my relations with the Continental have been very 
pleasant, and I have to thank you for the consideration shown me during 
the several years I have tried to represent your company at this agency. 

‘Hoping you may be able to secure some local agent who may be able 
to give you even better service than I have done, I remain, yours very 
truly, W. M. Forbes.” 

As soon as the company received this letter they wrote Mr. Forbes, re- 
questing him not to take any action until Mr. Griffith could see him. 
They referred the letter to Mr. Griffith, with instructions to go to Topeka 
and have a talk with Mr. Forbes, and see if he could not be persuaded to 
retain the agency of the Continental. Mr. Griffith then went to Topeka, 
talked the matter over with Mr. Forbes, telling him the probable effect of 
his action, saying to him that he felt certain that should he insist upon 
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resigning the agency of the Continental under the existing circumstances 
they would take steps to protect the business on their books, and by so 
doing any chance of gain to him would certainly be taken away. At this 
point Mr. Forbes discovered that the Continental was of no benefit to 
him, in that, first, they insisted that an agent should inspect property 
before a policy was written thereon; second, that they refused to write 
business for him over the heads of local agents in towns outside of 
Topeka; third, that they would not write special hazards for him. The 
first two excuses were not worthy of consideration, while the third point 
is not verified by the register, as no special hazards are shown to have 
been canceled by the order of the company. 

Mr. Griffith discussed the matter fully with Mr. Forbes, but with no 
success, and I have since been told that Mr. Forbes thought the Continen- 
tal was “‘bluffing’’ and that they had no intention whatever of trying to 
protect their business. 

Mr. Griffith then made a careful canvass of the various agencies, and 
selected H. C. Bowman to represent the company. Mr. Bowman assured 
Mr. Griffith that he was heartily in accord with the views of the Conti- 
nental, and thought they had been wronged by the action of The Union. 
Mr. Bowman was active in his endeavors, and immeditely began a canvass 
to retain the business on the Continental’s register. One risk in particu- 
lar, of $3500, on a dwelling house owned by a Mr. Parkhurst, which has 
been in the Continental for many years, the policy expiring on Novem- 
ber 7, Mr. Bowman called to secure the renewal of. He found that Mr. 
Forbes had been there before him, and had informed Mr. Parkhurst that 
he would write his risk at a less rate than heretofore. For this we have 
Mr. Bowman’s statement. 

At that time Mr. Bowman represented the American Central and the 
Liverpool and London and Globe insurance companies. When The Union 
specials returned to Topeka the following Sunday and found that the 
Continental had been transferred to Mr. Bowman they immediately began 
to use their influence with him to turn us out. They were unsuccessful 
in this for a few days, at least. Special Agent Gregory of the Pennsyl- 
vania Fire and Special Agent Bates of the North British and Mercantile, 
so Mr. Bowman says, drove out to his house, some two miles from the 
city, reaching there about midnight, and endeavored to dissuade him 
from carrying out the original intentions. All plans had been formulated 
to carry into effect the programme of the company to enter a fight for 
our business, when the question of licenses for our solicitors was taken up, 
and Mr. Griffith called to see the Deputy Superintendent of Insurance, 
Mr. Church, the Superintendent, being out of the city, and at the request 
of that office he delayed operations one day, so that they might take up 
the legal side of issuing licenses. 

On the following day overtures were made to Mr. Griffith by one of the 
special agents, who was told that he (Mr. Griffith) had no authority to 
say that he could change his plans at all, but that if the agents had any- 
thing to offer he would submit the same to his manager. It now appears 
that Mr. Van Valkenberg, special agent of the Liverpool and London and 
Globe, and Mr. Woolard, special agent of the American Central, were 
able to bring sufficient influence to bear upon Mr. Bowman to induce him 
to resign the agency of the Continental, and he gave the following state- 
ment out for publication: 

“Topeka, Kan., October 25, 1899. 

“T was strongly in favor of the Continental up to this morning. I be- 
lieved that that company had been wronged, and was willing to stand by 
it to the finish and fight the battle out to the end. Last night, however, 
the other companies in Topeka made a fair proposition to the Continental. 
Mr. Nellis agreed to take the Continental business and guarantee it an 
increase equal to twice its present business. This would have cut into 
Mr. Nellis’ other companies, of course, but it would have been preferable 
to a rate war. The Continental refused to accept this proposition, and 
started in a war of malice and vengeance. Then I resigned the agency 
and turned the books back to the special agent, Mr. Griffith. I would not 
be‘a party to any scheme to ruin a large majority of the insurance men 
of Topeka, for that will be the result of the war.’’ 

It might be well to state right here that no proposition was made to 
Mr. Griffith, but, on the contrary, he was told that none would be made; 
but, in order to show clearly the correctness of this statement, we give 
below a copy of Mr. Nellis’ letter to Mr. Griffith on this subject: 

‘“‘Topeka, Kan., November 8, 1899. 
“T. E. Griffith, State Agent, Topeka, Kan.: 

“Dear Sir—I wish to certify to you that I have at no time offered as 
an inducement that if the Continental Insurance Company’s agency in the 
city of Topeka should be brought to me a pledge of any amount of busi- 
ness whatever, nor have I received from you any propositions of requests 
that I should accept the agency of the Continental or guarantee to them 
any volume of business from the Topeka agency. Yours very truly, D. 
W. Nellis.’ 

This resignation forced us to hunt for a new agent, but as the fight had 
been started we continued in the name of R. B. Warren, our Kansas 
special agent, while we were looking for satisfactory representation. In 
the selection of a successor to Mr. Bowman it was our desire to secure an 
agent not representing any other companies, but in hunting a man we 
came in contact with Frank S. Thomas, who has one of the old agencies 
of the city. Mr. Thomas then represented the American of Pennsylvania, 
American of New Jersey, Springfield, Traders of Chicago, Merchants of 
New. Jersey, Spring Garden, Pacific of New York, and Delaware com- 
panies. In accepting the agency of some of the companies named above 
he stipulated and had a verbal understanding with the special agents 
that under no circumstances would The Union companies attempt separa- 
tion, as he had gone through that issue in 1887, and did not care to have 
anything to do with the matter again. Mr. Thomas stated that as the 
issue had come he felt that the right existed on the side of the non-Union 
companies in this case, and if the fight was to come it would be much 
better for him to have the gun than for some one else to be shooting in 
his direction, and, as he was in sympathy with the Continental in this 
fight, he would gladly carry it to a finish, if he secured our assurance that 
we would make it a telling fight, which was assured, and the fight con- 
tinued, being only delayed by the compliance with the State law which re- 
quires that applications for agents’ licenses shall be signed by the man- 
ager or other executive officer of the company. 

When it was finally known that Mr. Thomas had accepted the agency of 


the Continental the representative of the Springfield called and informed 
him that if he took the agency of the Continental the agency of the 
Springfield would be taken away from him. Mr. Thomas objected to the 
removal of the Springfield supplies on the ground that their special agent 
had personally assured him that under no circumstances would there ever 
be any objection to the companies represented by him, or attempt a 
separation feature. Mr. Thomas made formal protest to the removal of 
the supplies, reciting his agreement that no separation should be made. 
A few days later the representative of the Traders took like action, but 
the Merchants of New Jersey did not take their supplies away or give 
any specific instructions on the situation. 

After the fight had commenced an article appeared in the Topeka 
papers, apparently over the names of all of the agents, but an investiga- 
tion shows that the article was intended to deceive, as several of the 
parties whose names were below the article stated that it was not a 
signed proposition, but was published without authority, and they had 
requested newspapers to omit their names in future publications of the 
article. 

Mr. Thomas has stated to me that he was willing to serve the Continen- 


. tal in this fight, and while he did not think he had at this time received 


sufficient benefit from the fight to compensate him for the enmity which 
The Union companies would bear towards him, at the same time he ap- 
preciated the injury being done to the agents, which he deplored, and 
should any opportunity offer itself for an honorable settlement of the dis- 
pute he would willingly sacrifice his personal interests for the benefit of 
the local agents as a whole, provided that such sacrifice did not work an 
injury to the company, but with the full understanding that should the 
company be attacked again in any way it would simply mean a reopening 
of hostilities on the same lines as now pursued. Mr. Thomas believes in 
equitable rates and in maintaining them honorably, and I can say for him 
that in the large number of cancellations which have been made here, 
including many of his policies, I have not found a cut rate among them, 
which I cannot say for several other. agencies and strictly Union com- 
panies. 

The Union companies have at all times had a large force of special 
agents on the ground doing nothing but making notes that the fight was 
not in progress, but in no instances have they assisted their agents to 
protect their business, which has been slaughtered in the fight, while they 
were assured if they cculd live on nothing for five years they could have 
a chance to get it back again; besides there would always be a few lines 
left which we could not or would not carry, and which would come to 
them. 

The efforts of the National Association of Local Agents to effect a set- 
tlement, while not being made to Mr. Thomas direct, have been noted by 
him, and I can assure you that he is in hearty sympathy with any move 
which tends to elevate the agent and place the business of the town under 
the jurisdiction of the local agents, governed by an intelligent body of 
special agents familiar with local conditions, but he is opposed to dicta- 
tion by parties unfamiliar with any local affairs. 

F. F. Holmes; secretary of the National Association of Local Fire In- 
surance Agents, called upon Mr. Thomas and asked what conditions he 
would impose for a settlement of the fight, which had become very galling 
to the local agents, whe were not in a position to protect their business. 
Mr. Thomas asked no unreasonoble conditions other than that there should 
be no discrimination egainst his agency or his companies, and that the 
local agents should observe correct practices in the future business of 
Topeka. If he was guaranteed this, and a committee would ask him to 
request the Continental to stop the fight, he would gladly do so, and cease 
binding business in Tcpeka at the war prices; of course, stating that he 
would necessarily have to write up at reduced rates such binders as were 
in his office at that time. 

The agents consented to these conditions; a committee called and in- 
formed him of the fact, and Mr. Thomas personally requested that I give’ 
the company’s consent to stop the fight. His request was submitted to 
your office, and, on notice from you, the rate war was declared off at 4:30 
P. M. on the $th inst., after which there was no business written or bound 
by Mr. Thomas at less than the rates prevailing before the action of Mr. 
Forbes’ resignation of the agency. 

The settlement was purely a local agents’ affair, as no special agent or 
officer of any company was consulted, to the best of my knowledge, in ar- 
riving at a settlement. The result of this incurred the displeasure of 
many of the special agents of Union companies, who expected to dictate 
the terms of the settlement, but were unable to do so. Threats of reopen- 
ing the fight were made by The Union companies, but so far nothing has 
developed from same. Yours very truly, s 

C. R. TuTTLe, Assistant General Manager. 





The Topeka-Continental Rate War Agreement. 
THE following comes to us direct from the agency of C. H. Woodworth of 
Buffalo: 


At the request of the Kansas Association of Local Fire Insurance 
Agents, the National Association interested itself in the rate troubles at 
Topeka. After a conference between Vice-President Evans and President 
Woodworth, and between Secretary Holmes and the Topeka agents, a 
satisfactory adjustment of the differences has been effected and rates re- 
established in Topeka. 

The action of the Continental in acceding to the appeal of local agents 
in this matter is in line with its past record, and is deeply appreciated by 
the National officers, who were in conference with its managers. 

The Continental defines its position generally, and in this case in par- 
ticular, in the following language: 

First—That, having been thrown out of its agent’s office, it was war- 
ranted in bringing on the rate war, and its right to take similar action 
under similar circumstances at other places is not questioned; on the 
contrary, agents are ‘varned that such will be the case. 

Second—the Continental is anxious to avoid rate wars because of the 
loss to local agents, who can ill afford the cut in income. 

Third—The Continental is willing to meet the competition of other high- 
grade companies in the matter of commission, at the same time holding 
that excess commissions will result in an increased number of agents, and 
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so finally, in rebates, rate cutting and decreased compensation for the 
agents now in the business. 
Fourth—The Continental will not go into what is known to be a non- 


board or non-Union agency. It is willing to trust its old agents, letting 
them represent whatever companies they desire, but it is not willing to 
transfer to new men running non-board or non-Union agencies. Rather 
than do this, the Continental prefers to ‘flock by itself.’’ 
C. H. WooDWORTH, President. 
FRANK F. HOLMES, Secretary. 


Mr. Editor: Please publish and oblige. 

A Chicago telegram attributes the following statement to Mr. Wood- 
worth: 

The National Association of Local Fire Insurance Agents has not ex- 


pressed any opinion as to the cause of or responsibility for the Topeka 
rate war, and has not indorsed the action of anyone interested in it. 





Hollingsworth’s Personal Appeal for ‘‘Substantial Appreciation.’’ 
THE following is a copy of a circular letter recently received by the man- 


ager of a fire insurance company: 
NEw YorK, November 11, 1899. 


(Personal.) Dear Si:i—It is certainly true that he who would have 
friends must show himself friendly. Some days ago I mailed to all the 
fire insurance companies a formal request for a subscription to The 
Premium Payor, at the same time soliciting an advertisement. A num- 
ber answered, some few sending in subscriptions and promising to place 
my journal on the advertising list for future consideration, while a still 
larger number did not even favor me with the courtesy of a reply. In 
one or two instances, where I had sent sample copies, requests came to 
discontinue the journal, evidently believing a bill would soon follow. 
What must be their idea of insurance journalism? For more than ten 
years I have been intimately connected with the insurance business; 
most of that time as chief clerk, Insurance Commissioner and Examiner 
for the Texas Department, and in both public and private life I have been 
a warm and consistent friend of fire insurance interests, which has been 
duly recognized and appreciated by you and your representatives, both in 
person and by letter, and at times in the shape of resolutions highly com- 
mendatory. I really risked a good deal in co-operating so warmly with 
the companies for the improvement of conditions in my old State, as your 
local agents and general managers will readily testify. While I cheer- 
fully admit I was acting in the interest of my people and in the discharge 
of my official duty, it occurs to me that some slight recognition on your 
part of my course by a subscription to my journal and a reasonably 
liberal advertising contract might not be out of place at this time, and 
you would thereby show a substantial appreciation of my friendly offices, 
and at the same time the tax upon your exchequer would be light. 

Anticipating a possible minority objection to encouraging new journals, 
I would say, while new ones are being born old ones are dying, and if 
you will examine Hayden’s Cyclopedia of Insurance, you will find that 
about fifty have passed into the silent city of the dead. I seldom ask 
anything of the fire insurance people. Very truly yours, 

(Signed) JNo. E. HOLLINGSWORTH. 


Just what is meant by the phrase that “‘I (Hollingsworth) risked a good 
deal in co-operating so warmly with the companies”’ will require a map 
and a special diagram to explain, but the main purpose of the letter is 
self-evident. 











COMPANIES AND AGENTS. 


Illinois Life Insurance Company. 


AFTER many attempts to form a life insurance company in the city of 
Chicago, the managers of the Illinois Life Association have finally suc- 
ceeded in establishing a legal reserve company in that city. This com- 
pany bears the name of the Illinois Life Insurance Company, and has a 
capital of $100,000 and a surplus of over $50,000. This company virtually 
succeeds the Illinois Life Association, and at a meeting of the policy- 
holders of the association it was resolved to consolidate with the Illinois 
Life Insurance Company, thus terminating the legal existence of the 
association. The old policies will not be disturbed, nor will the manage- 
ment make any effort to change them, but the policyholders of the asso- 
ciation will have the privilege of transferring their insurance to the old 
line company, if they so elect. The Illinois Life Insurance Company has 
already been entered in the following States as an old line company: 
Illinois, Wisconsin, Ohio, Missouri, Iowa, Michigan, Pennsylvania and 
Georgia. 

In preparing the policy forms of the company the management has been 
guided by the experience of other companies, and has drafted policies 
which are unusually liberal. They combine all the best features of other 
policies now being offered to the public, and in addition contain a number 
of new privileges which are original with the Illinois Life. The com- 
pany’s leader will doubtless be its life and optional endowment policy. 
This policy provides a grace of thirty days, is incontestable after the first 
year, allows change of beneficiary at will, and also provides for the pay- 
ment of the proceeds in instalments. Guaranteed surrender values are 
allowed at the end of any policy year after the first, either in the shape 
of extended insurance or a paid-up participating policy or in cash. Loan 
yalues are also allowed any time after the payment of the second annual 
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premium. These features are to be found in policies of other companies, 
but this company goes further, and gives additional privileges. For in- 
stance: If the insured takes an ordinary life policy on this plan, he may, 
at the end of any year, change the form to a ten, fifteen or twenty-pay- 
ment policy, or may pay up the premiums in one sum. The insured has 
the privilege of withdrawing his surplus at the end of any year or every 
year after the first, but should he leave the surplus with the company 
until it is sufficient to prepay all subsequent premiums, he will not be 
required to pay further premiums, and he may also continue the payment 
of premiums until the surplus and cash surrender value together equal 
the face of the policy, when it will be paid as an endowment. As showing 
the complete control the insured has over the surplus, the company agrees 
that in the event of the death of the insured the surplus withdrawable at 
the end of the next preceding policy year shall be added to the sum in- 
sured and paid therewith, thus there is no forfeiture of surplus at any 
time. 

Policies of the Illinois Life are so drawn that they cannot lapse until 
the application of all surplus and the advance of every dollar the policy - 
is entitled to as a loan has been made. This constitutes an absolute auto- 
matic non-forfeiture, and the insured may resume paying premiums at 
any time before the funds standing to the credit of the policy are ex- 
hausted. The life and optional endowment policy is issued either on the 
ordinary life or the ten, fifteen and twenty annual payment plans. Be- 
sides these forms, the company issues endowment policies maturing in 
ten, fifteen or twenty years, and also a ten-year renewal term. With such 
a liberal policy to offer the insuring public and with a management which 
has already shown unusual activity in the field, the prospects for this 
company’s success in the immediate future are of the best. 





Vermont Life Guarantees Its Dividends. 
ONE of the most prominent features in life insurance of the present day 
and generation is that of guaranteed values. In the early history of life 
insurance it was deemed amply sufficient to guarantee a certain sum upon 
the event of death of the insured, and policies were rather simple con- 
tracts in those days: ‘‘You pay us so much every year and we will pay 
your heirs so much when you die, but if you fail to keep your part of the 
agreement we need not keep ours.’’ That was practically all there was to 
it. Later, when the insuring public became tired of paying for a whole 
life time, the companies said: ‘‘Pay us more each year for only twenty 
years, and we will do the rest.” Others, again, wanted investment with 
their protection, and endowment plans came into vogue. Still there was 
nothing guaranteed but the face of the policy. 

The next improvement was guaranteeing intermediate values of paid-up 
insurance for those who had to stop before their time was up—only a 
natural outgrowth, after all, of the limited payment life and endowment 
ideas. This was as far as many of our best companies thought it best 
to go until they were actually driven to other guaranteed values by com- 
petition and by the demands of the intelligent insuring public, who began 
to see how the old system operated. This brought extended insurance 
values, cash values and loan values into the policies. 

The Vermont Life Insurance Company of Burlington, Vt., was or- 
ganized thirty years ago for the express purpose of, what the organizers 
called, ‘‘giving the insured his equity.” This company has always been 
in the lead in guaranteed intermediate values, and has now gone one step 
further, for, as indicated in the advertisement in this issue, it will 
actually guarantee the dividends, or bonus awards. All premiums on 
life and endowment folicies are loaded for that phantom of “possible 
contingency,’’ which (theoretically) has been the nightmare of every 
company from the beginning of life insurance, but which everyone knows 
has never been actually seen in broad daylight by any well managed com- 
pany. It, therefore, represented a saving in cost and was returned to the 
policyholders in some form of dividend or bonus. Now then, if they take 
their actual average experience with this ‘‘possible contingency” in years 
past, leaving still a small margin for variations in mortality cost and 
necessary expenses, and separate it from the real premium cost for five 
years to come, would they not have a sum at the end of that time that 
could be guaranteed as truly as the reserve value? A non-participating 
policy is nothing but a premium with a guaranteed dividend from the 
beginning, but under this bonus award system the returns can be guar- 
anteed larger than for a non-participating policy. 

Under the Vermont Life’s guaranteed bonus award system the surplus is 
accumulated for the first five years of a policy, and then returned in 
annual instalments to reduce premiums during the second five years; 
meanwhile another sum is accumulating, which will be returned the third 
five years, and so on, and at the end of the last five-year period of the 
policy the accumulated surplus of that period will be payable in cash. 
As a sample of the liberality of these guarantees we note that the 
premium on a twenty-payment life policy written at age thirty-five would 
be reduced the second five years about thirty-three and one-third per 
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cent, and a twenty-year endowment policy written at the same age would 
be reduced about twenty-five per cent, and the next five-year period would 
be even better. In addition to this, the regular guaranteed paid-up, cash 
and extension values are the same as for policies written on the twenty- 
year accumulated surplus plan, and are equal to the best in the insurance 
market. c 








MERE MENTION 


Life Insurance Notes. 

—The John Hancock Mutual Life has entered Texas. 

—The Security Trust and Life will remove its head offices to New York on the 
first prox. 

—Louis Selling of Detroit, general agent for Michigan for the Prudential, died 
recently at Wheeling, W. Va. 

—Edward B. Lyman has been appointed general agent at Springfield, Mass., 
for the Atlantic Mutual Life. 

—S. H. Lamar of Sioux City, Ia., has taken a district agency for the Equitable 
Life of Iowa, with headquarters at Marshalltown. 

—Miss Mary Louise Register, a daughter of I. Layton Register, will be married 
on Wednesday next to Matthew Baird, Jr., of Philadelphia. 

—H. H. Hover has been appointed agency director for the New York Life for 
Western Washington. His headquarters will be at Tacoma. 

—Phoenix Mutual Life has appointed Thomas N. Clarkson general agent at 
Worcester, Mass. He has been with the Northwestern for several years. 

—D. S. Dickinson, assistant secretary of the American Union Life, has re- 
signed to return to the actuarial department of the Security Trust and Life. 

—An opportunity is afforded in another column for an experienced life in- 
surance man which is worth investigating. The advertiser and company are both 
of the highest grade. 

—A. C. Harvey as agency director and C. F. Smith as general agent, have 
opened a branch office at Springfield, Mass., for the New York Life, covering 
Western Massachusetts. 

—Arthur W. Mosher, who came to New York a few years ago to represent the 
Pacific Mutual, and has lately been with the Travelers, has taken a general 
agency for the Prudential. 

—The Hartford Life has appointed William L. Miner manager for Indiana. 
He bears an excellent record as an energetic worker, and will doubtless add to 
this record in his new capacity. 

—W. J. Price, head of the policy department of the Mutual Life, was arrested 
on Saturday last, charged with stealing revenue stamps from the company. He 
was held in $4000 bail for examination. 

—John McMillan has severed his connection with Henry L. Seeman, with 
whom he was formerly associated at Denver, Col., in the management of the 
Colorado and Wyoming branch of the Equitable Life. 

—Dr. Reinbold C. Franklin has been appointed to succeed T. D. B. Stewart, 
for several years past West Virginia agent of the Connecticut Mutual Life, with 
headquarters at Charleston. Mr. Stewart resigned recently to study law. 

—The Manhattan Life is defendant in a suit brought by Mrs. Jennie E. Beard 
of St. Louis, wife of George F. Beard of Paducah, Ky., who recently committed 
suicide in Memphis. He had a $3000 policy which she will endeavor to collect. 

—The insurance on the lives of the volunteers from Canada to the South 
African war was effected through Sir Charles Tupper, leader of the opposition, 
the funds being supplied him by a gentleman who preferred not to be known 
in the matter. 

—The Mutual Life of New York has filed plans for the erection of two additions 
to its present head office building, one to be on Cedar and the other on Liberty 
street. When completed the company will touch on both sides property owned 
by the Stokes estate. 

—On Saturday, November 4, the city of Milwaukee presented swords to Gen- 
erals Charles King and Arthur MacArthur, both of whom distinguished them- 
selves in the Philippines. Thomas A. Bowles, general agent of the Mutual Life, 
acted as master of ceremonies. 

—Charles M. Miller has become associate general agent of the State Mutual 
Life under C, A. Stringer & Bro. of Detroit, Michigan general agents. For nearly 
ten years he has been superintendent of agencies in several States for the Cale- 
donian and Greenwich Fire Insurance Companies successively. 

—Dr. Edward K. Root has accepted the position of associate medical director 
of the Atna Life, succeeding the late Dr. Campbell. Dr. Root has been medical 
director of the Connecticut Mutual Life for the past six years, and is president of 
the Hartford Board of Health and a member of the State Board of Health. 


—J. E. Huntoon, who died last week at the Old Dominion Hospital in Rich- 
mond, Va., is said to have had his life insured for more than $1,000,000. As his 
occupation was the selling of lightning rods, much talk is being indulged in as 
to how he managed to pay the premiums on such a large amount of insurance. 
He was about fifty-five years old. 

—A case much similar to the famous Emil Greeff action has been brought 
against the Equitable Life by Mary Hackett, whose husband Thomas Hackett, 
took out a fifteen-year tontine policy in December, 1883, for $10,000. The plain- 
tiff contends that the amount rightfully due her is $12,900. She claims that the 
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agent who insured her husband told him that his policy would be worth $12,000 
at maturity, which would include the “reserve” on the policy, together with the 
sum of $6,920.30, the estimated profits. Judge Gildersleeve of the New York 
Supreme Court has reserved decision. 

—At the trial of the Hillmon case at Leavenworth, Kan., on Monday, the at- 
torneys for the defense put on the stand Arthur Simmons, who swore that 
Adolph Walters worked for him in May, 1879. The companies have claimed that 
Walters was murdered in March of that year by Hillmon and Brown, and his 
body passed off as that of Hillmon. 

—At the annual meeting of the Michigan Life Insurance Agents Association, 
which was held last week at Detroit, the following officers were elected: Presi- 
dent, J. M. Edmunds; first vice-president, F. O. Paige; second vice-president, 
Guy C. Moore; secretary-treasurer, A. R. Thompson; executive committee, A. E. 
Baxter, William Van Sickle and Jay Bassett. 

—At a recent meeting of the Royal Fraternal Union of St. Louis, Mo., W. R. 
Eidson was elected secretary and treasurer. Mr. Eidson is one of the brightest 
men in the fraternal ranks, and will doubtless bring the Royal Fraternal Union 
rapidly to the front. Mr. Eidson was for several years secretary and treasurer 
of the American Benevolent Society of Missouri, and it was largely through his 
efforts that it attained its present size. 

—Dandridge Spotswood of Petersburg, Va., has accepted a special agency for 
Greater New York, with the Michigan Mutual Life, under General Agent 
Pickard. Mr. Spotswood is one of the rising insurance men of the day. Frank 
H. Almond, who has been with the Michigan Mutual Life thirty days, has 
written a very large amount of business, and the company in recognition of his 
ability has appointed him superintendent of agents for Greater New York. 

—Warrants against Dr. George Sultan, Dr. Michael M. Regent, Bessie Regent, 
Delia Mahoney, Melia and Joseph Cortossi, who are charged with swindling the 
Knights and Ladies of Security of Topeka out of large sums of insurance money, 
have been nolle prossed by Justice Woods of Chicago on the motion of A. W. 
Fulton, counsel for the insurance association. The cases will be taken into 
the Criminal Court, where Attorney White hopes to secure conviction against 
most of the defendants. 

H. G. Schwarzkopf, formerly superintendent for the Prudential Life at De- 
troit, recently resigned to become superintendent of agencies of the Kansas Mu- 
tual Life for the State of Kansas. Mr. Schwarzkopf has been connected with the 
Prudential for the past eighteen years and was counted among its most success- 
ful field men. He is well qualified for his present position, and will, no doubt, 
build up a large business and materially strengthen the agency force of the Kan- 
sas Mutual in his territory. 


Fire Insurance Notes. 

—New York Insurance Department is examining the Royal. 

—Lafayette of New York has applied for admission to do business in New 
Hampshire. 

—Caledonian has appointed Bliss, Waller & Co. of Chicago agents with an in- 
dependent line. 

—Sun of London has appointed Warwick Benedict of Kansas City special agent 
for Kansas and Nebraska. 

—Paul Capdevielle, president of the Merchants of New Orleans, has been 
elected Mayor of that city. 

—Insurance Company of the State of Illinois has appointed Charles J. Hed- 
wall, sole agent in Minneapolis. 

—Kennett, Heckle & Hall have taken’ the Cincinnati agency of the Firemans 
Fund, resigning that of the Milwaukee Mechanics. 

—Aachen and Munich will be given a hearing by Superintendent Payn, No- 
vember 17, on its application for admission to New York. 

—German of Freeport has canceled all its business at Birmingham, Ala. This 
action shows its evident disapproval of the way its agent has cut rates at this 
point. - 

—Percy O. Vandeventer of East St. Louis, Ill., has been appointed special 
agent of the Grand Rapids for Southern Illinois and St. Joseph, Sedalia and 
Joplin, Mo. 

—L. F. Daniel, State agent of the Milwaukee Mechanics in Minnesota after De- 
cember 1, will assume control over the same field for the Milwaukee Fire, suc- 
ceeding J. R. King. 

—Bernard Faymonville, second vice-president and secretary of the Firemans 
Fund, is visiting Chicago. It is said that during his stay a successor to Thomas 
S. Chard will be appointed. 

—New Orleans Local Agents Association will meet November 20 to take definite 
action in regard to signing the fifteen per cent agreement. It is expected that 
most of the agents will sign. 

—William Kelday, who was recently reported to have resigned the special 
agency of the Hamburg-Bremen in the Southern field to go with the Imperial, 
will remain with the former company. 

—Local Underwriters Association of Texas has asked for a final decision from 
companies as to whether they will put Texas business on a ten per cent flat 
and fifteen per cent contingent basis. 

* —At the annual meeting of the South Carolina Association of Local Agents, 
held last week, the attitude of the National Association on overhead writing and 
multiple agencies was strongly indorsed. 

—Besides the changes announced last week in the management of the Farmers 
and Merchants of Lincoln, Neb., the following appointments have been made: 
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Miller & Hovey have been made Chicago managers, E. P. Fitch, assistant secre- 
tary of the Home of Omaha, becomes assistant secretary and Captain Funkhouser 
of Chicago has been. elected a director. 


—Lines have been placed at Lloyds, London, this month against a declaration 
of war between Great Britain and Russia during the next twelve months at 
twelve guineas per cent, without discourt. 


—After December 1, the Cook county local agent of the Royal Exchange will 
report to the Western Department. Cook county will be added to the territory 
of J. E. Hendry, special agent in Wisconsin and Minnesota. 

—D. O’S. Mooney, manager of the fire department in the office of C. A. Mac- 
donald & Co., has resigned. Wallace G. Arnold, special agent of the State of 
Illinois in Cook county, will probably succeed him in charge. 


—Crismore & Pratt secured a judgment against the Merchants National of 
Chicago before a receiver was appointed, and Judge Burke has issued an order 
on the receiver to settle their claim with interest and costs in full. 


—Several companies anticipating trouble with New Orleans agents in declining 
to sign the fifteen per cent commission rule are looking around for new agents. 
It is expected that there will be several new firms competing for New Orleans 
business. 


—Magdeburg Fire of Germany has appointed R. A. Waller & Co. sole Chicago 
agents in place of Moore & Jones, who will replace the Magdeburg by the Ger- 
man Alliance. The arrangement was made without any friction between the 
two offices, 

—Charles V. Peckham, head of the firm of Peckham, Flagg & Peckham of 
Chicago, has retired from the firm and will engage as a broker in the office of 
John O. Wright, manager of the American, of Newark, Agricultural and Security 
of New Haven. 

—Marine underwriters at the suggestion of the American Institute of Marine 
Underwriters are considering an advance in rates. This action is due to the 
tremendous losses, and it is thought that nearly every marine insurance company 
will comply with this desire. 

—Mehle & Kansler, general insurance agents at New Orleans, La., will doubt- 
less close the year with a handsome increase in their already large business. This 
agency ranks among the leaders in the Crescent City and succeeds each year in 
getting its full share of business. 

—Rollins & Burdict, a new firm in Chicago, has been formed by C. E. Rol- 
lins, Jr., and Arch O. Burdict. They represent the Millers and Manufacturers as 
State agents for Illinois, and are local agents for the Rochester German, Mil- 
waukee Fire and Colonial Assurance. 


—President Pellet of the Chicago Underwriters Association has appointed James 
W. Nye, Conrad Witkowsky and M. L. C. Funkhouser a committee to consider 
the question of consequential losses. Special regard will be paid to yacking 
house plants and cold storage warehouses. 

—Commissioner Craig of Tennessee two years ago commenced an examina- 
tion of the books of fire insurance companies. He found premiums and prop- 
erty taxable and not reported for fifteen years. He claims that the State is 
entitled to $50,000 with interest at six per cent. 


—On recommendation of Insurance Commissioner Durham Attorney-General 
Elkin of Pennsylvania has suggested that the court make an order to require 
the Susquehanna Mutual Fire of Harrisburg to show cause why its business 
should not be wound up and a receiver appointed. 


—Edward J. Watkins, formerly secretary of the Kentucky and Tennessee 
Board, has entered into a partnership with Lewis Z. Shallcross of Louisville, 
under the firm name of Shallcross & Watkins. The Teutonia of New Orleans 
has appointed them general agents for Indiana, Kentucky and Tennessee. 


—Home Protection Insurance Company has been organized at Charlotte, N. C., 
and the following officers elected: President and treasurer, John B. Kenney; 
vice-president, D. W. Oates; secretary, D. R. Julian; counsel, T. C. Guthrie. 
The board of directors is composed of prominent manufacturers throughout the 
State. 


—Germania has brought charges against members of the local board at Sulli- 
van, Ind., and against Inspector Silvey Cheney for disloyalty. The company 
claims that Inspector Cheney advised its agent to resign the company. The 
Germania is the only non-Union company in an agency with eight Union com- 
panies.. 

—Farmers and Merchants of Lincoln has recently been reorganized with the 
following officers: President, Joseph E. Callender; first vice-president, S. W. 
Eddy; second vice-president, M. F. Funkhouser; treasurer, L. E. Wettling; 
secretary, L. P. Funkhouser. The company has applied for admission to Wis- 
consin. 

—Judgment for $2000 in favor of Buckner & Co. of Henderson, Ky., against 
the Merchants of Newark, has been reversed by the United States Court of Ap- 
peals and the case is remanded for a new trial. Buckner & Co. were former 
agents of the Merchants and brought suit for damages for $3500, which was re- 
duced to $2000. 

—At the annual meeting of the Philadelphia Fire Underwriters Association, 
held last week, the rule limiting brokerage on risks situated outside of Phila- 
delphia was suspended. A committee of ten, consisting of five company offi- 
cers and five local agents, was appointed to draw up a substitute for article 7, 
relating to this matter. 

—On the application of Attorney Berry of the Illinois Insurance Department, 
Judge Thompson of the Sangamon County Circuit Court has issued an injunc- 
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tion restraining the Northwestern, Columbian and Mercantile Fire Insurance 
Companies from doing business, and an order requiring them to show cause why 
their charters should not be revoked. 


—Myron C. Long, Cincinnati agent of the Firemans Fund has resigned the 
representation of that company and will go out of business. He was always hav- 
ing trouble with the local board, and recently lost the agency of the London and 
Lancashire, which went into a board agency. The Firemans Fund was con- 
templating similar action when he resigned. 


—Prominent among the Mobile, Ala., fire insurance offices is that of Charles 
R. Garnett & Co. Upon the retirement of the Planters and Merchants Insur- 
ance Company, of which Mr. Garnett was secretary, he branched out in the 
agency field, since which time he has succeeded in building up a profitable 
business. Mr. Garnett has an opening for a good marine company. 


—Harmony is once more restored at Cleveland by the acceptance of the gen- 
tleman’s agreement prepared by representatives of the Home and Royal by the 
Cleveland Exchange. The agreement provides for non-intercourse as between 
agents, with the exception of these representatives. A supplementary agreement 
providing for non-intercourse between companies will go into effect January 1, 
1900. 

—Receiver Ibach of the Fort Wayne has notified policyholders to send in their 
policies for cancellation. He assumes no responsibility further than that of 
presenting their claims to the court for adjustment. It is the opinion of the 
receiver that $250,000 of the securities are worth about their face value, and that 
an effort is being made to reorganize and reinsure the outstanding liability in 
the new company. 

—J. M. Sears has reported to the Cincinnati Underwriters Association that cer- 
tain members have been accepting business from Simon Sturm, a non-board 
agent. Sturm offered to join the board if every agent would sign an affidavit 
that he would not allow a rebate, and if the secretary be allowed to do the rating. 
This was not agreed to and his application was not sent in. Hereafter no pro- 
ceedings of the association will be reported outside. 


—Attorney-General Crow of Missouri has decided to strike out the amended 
answers of the nine foreign companies, in which they state that the license to 
do business in the State granted by the Commissioner is a bar to prosecution for 
violation of the anti-trust law. The Attorney-General holds the amended answer 
insufficient in law and the court will probably sustain the motion. In that case 
the companies will probably be fined. 


—Hammond, Ind., Board of Fire Underwriters has passed resolutions cen- 
suring the Insurance Company of North America and Philadelphia Under- 
writers for maintaining a “dummy” agency through Sarah Steenburg, an insur- 
ance broker of Chicago, and also censuring the Germania of New York for sus- 
taining one through Rust & Son of Lansing, Ill. These resolutions have been 
sent to the companies in question and they are urged to conduct their business 
through regular agencies. 


—The Commercial Insurance Company of New Albany, Ind., has been sub- 
stituted for the Fort Wayne Fire in the Indiana Underwriters, managed by the 
McGilliard Agency Company of Indianapolis. The Commercial was chartered in 
1832 by special act of the Indiana legislature as the New Albany Insurance Com- 
pany. The Commercial has a paid-up capital of $100,000 with $200,000 authorized. 
The officers are M. V. McGilliard, president; Guilford A. Deitch, vice-president, 
and Everett Wagner, secretary. 


—Insurance Commissioner Dunham of Pennsylvania has been sustained by an 
opinion of Judge Weiss in the appointment of George W. Shoemaker as receiver 
of the Automatic, Protective and Textile Mutual Fire Insurance Companies. A 
receiver was appointed last June, but R. H. Patton, secretary of the companies, 
sought to have the appointment revoked, claiming that the companies were sol- 
vent. An examination of the companies’ affairs showed that premiums of about 
$26,000 have been received since they began business in 1895. Twenty per cent 
has been used in paying losses, and the rest went to pay salaries and expenses. 
Outstanding losses amount to about $20,000, and an assessment will be made to 
meet them. 





TOO LATE FOR CLASSIFICATION, 


—Samuel R. Weed has been elected a director of the Nassau Bank. 

—Fidelity Mutual Life has received its license as an old-line company in Con- 
necticut. 

—Theodore E. Gaty succeeds Sidney N. Moon as manager of the liability de- 
partment of the Fidelity and Casualty. 

—Hartford Fire has appointed as city manager for Milwaukee, H. H. Norris, 
who will also continue his present agency. 

—Milwaukee Fire, the running mate to the Milwaukee Mechanics, has applied 
for membership in the Western Union, thereby setting at rest the fears that the 
latter company would withdraw. 

—Alexander Mackay, general manager of the Law Union and Crown, who 
sailed for England yesterday, was tendered a luncheon on Tuesday at the rooms 
of the Down Town Association by United States Managers Hall and Henshaw. 


—Boston Board of Fire Underwriters at its annual meeting on Tuesday re- 
elected E. D. Blake and Osborne Howes, president and secretary, respectively. 
Executive committee—James Bruerton, G. E. Holt, L. S. Jordan, F. H. Stevens, 
G. A, Eastman and A. W. Pope. 
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Mercantile Agencies. 


Figencp Wants. 











OLMES MERCANTILE AGENCY 
Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 

CHARLES B. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents. Experienced 
Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. 


182 NASSAU 8T., NEW YORK, N. Y. 





CHICAGO. 








fictuarial. 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5), Telephone, 5427 Cortlandt. 








Letters addressed—D, P, Fackler, Actuary, New York,—arrive promptly. 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broapway, New York, N. Y. 








figencp Wants, 








ANTED—SPECIAL AGENTS, WHO ARE PRO- 
ducers. To the right men esfecially good contracts will be given 
and every facility afforded for obtaining business. Apply, with reference, 
FREDERICK EVERILL, General Agent, 
EQUITABLE LIFE ASSURANCE SOCIETY, 
EQUITABLE BLpG., BOSTON, MASS. 





A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 





ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 
J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 


4TNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo. 








N EXPERIENCED LIFE INSURANCE MAN, 
with a good record, can secure an EXCEPTIONAL contract to close 
business ‘‘ spotted” by other agents in a well organized agency. 
Address immediately, with record, 
‘* OPPORTUNITY,” care of SPECTATOR, 
P. O. Box 1117, New York City. 





, eeaaaeatiaitiaig GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 

Will give them some specially good territory which, with the new con- 

tracts of the Mutual Life, will insure them big money. Commissions and 


advances liberal. 
H. L. REMMEL, General Agent, 
Tue Mutua. Lire INsuRANCE Company OF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS 


GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company. 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment. 
Address, ‘‘ W. A.” 


Care of THE SPECTATOR, P. O. Box 1117, New York City. 








The Wilmington General Agency of the Mutual Life employs agents on 
SALARY AND COMMISSION. 
This agency comprises Delaware, Eastern Shore of Maryland and Virginia. 
Address, HERBERT N. FELL, General Agent, 
WILMINGTON, DEL. 


Correspondence strictly confidential. 


ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S, FREEMAN, Manager, Box 228, Richmond, Va. 








ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW York, 


Bank of Commerce Building, TokONTO, CANADA, 

ANTED-THREE DISTRICT MANAGERS FOR 

Union, Essex and Hudson Counties, For THE Sun LIFE AssuR- 

ANCE CoMPANY OF CANADA. Renewal Contract with top-notch commis- 
sion, 





Apply THOS. R. RAITT, State Manager, 
10 W. STATE ST., TRENTON, N. J. 


Other portions of the State open for first-class men. 





ANTED.—TWENTY-FIVE GOOD INSURANCE 


men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. of N. Y. 
Top commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska 
Mutua Lire BuiLpinc, SEATTLE, WASHINGTON, 





| eistipaaieee AGENT 


Philadelphia; must be first-class man with 


Address, G. E. W., 
Care of Hotel Walton, Philadelphia 


for 


references. 





ANTED—GENERAL AGENT FOR PITTSBURG 
must be first-class man with references. 
Address, G. E. W., 
Care of Hotel Lincoln, Pittsburg, Pa. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. C. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO. 








